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What do you say when someone at a party asks you what you do?  Your response is your ‘elevator pitch’.  Everyone has one.  You hear them all the time. At a party, you want the person you’re talking with to want to know more.  In a business setting, you want an order or an investment or at least an invitation to continue speaking.





�





BizTech Elevator Pitch Training on February 23rd





You may have heard of the MIT Elevator pitch contest or seen ‘Dragon’s Den’ on TV.  If so, you have an idea of what an elevator pitch is all about.  Everyone should be able to describe their business in a minute or less.  Having a great elevator pitch is a different story.  It involves creativity, practice and a focus on the audience.  Sound simple?  Well it may be harder than you think to have a great elevator pitch.





Originally, the idea was to have a prepared set of statements about who you are, why you are relevant, and why you should get the business (or money in the case of fundraising), that could be delivered in the time the elevator went from reception to the meeting room floor.  Now, we use these pitches everywhere, from cocktail parties, to sales pitches, to fundraising.





BizTech wants you to be great.  We will first give you an opportunity to design your pitch and practice and then present the pitch to judges.  At the practice session you will learn:


Pitch Goals


Get them to want to know more


Get them to give you the money


Get them to give you the order


Plant an ‘idea virus’


Pitch Elements


Introduction


Who you are


Who you serve


Why you are important


What you want


Delivery Techniques


Opener


Memorable phrase


The Ask


 





An elevator pitch is simple enough that anyone in your company should be able to deliver the pitch





Practice Session





On February 16th at noon, we will spend a couple of hours helping you get your elevator pitch right.  For the first hour we will review the basics of goals, structure, and delivery.  For the second hour, you get to practice in a realistic setting.  It is frightening and fun at the same time. 





 





To Reserve a Spot


Download the form on � HYPERLINK "http://www.biztech.org" ��www.biztech.org�


Fill it out and send it to receptionist@biztech.orgOr fax it to 256-704-6002


Or just drop it by at BizTech at 515 Sparkman Drive, across the street from UAH





BizTech


BizTech is  Huntsville’s commercial, high technology business incubator.  We help startup companies survive and thrive in their first few years by helping them work through common business issues like planning, fundraising, staffing, marketing and sales.  BizTech has  graduated close to 50  companies since its inception in 1997.





A Good pitch


Makes me want to know more


Leaves with  one memorable idea


Makes me more comfortable with you


makes me laugh or cry or think


is unique


is polite


makes me want to work with you





BizTech


BizTech is  Huntsville’s commercial, high technology business incubator.  We help startup companies survive and thrive in their first few years by helping them work through common business issues like planning, fundraising, staffing, marketing and sales.  BizTech has  graduated close to 50 companies since its inception in 1997.





To Enter


Download the form on � HYPERLINK "http://www.biztech.org" ��www.biztech.org�


Fill it out and send as e-mail to � HYPERLINK "mailto:receptionist@biztech.org" ��receptionist@biztech.org� 


Or fax it to 256-704-6002


Or just drop it by at BizTech at 515 Sparkman Drive, across the street from UAH





Prizes


1st Prize: $2500 and office space at BizTech for 3 months


2nd Prize: $1500 and a desk in our shared bullpen for 3 months


3rd Prize: Mentoring for 3 months (enough to get your business plan done)








